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EVENT OVERVIEW 

 

We have successfully concluded the event in Chandigarh with our partner –Adroit Infoways. The 

event was attended by 34 representatives from publications across wires, mainlines, financials 

and regional. Delaying the press conference by an hour helped us get attendance of key media. 

  

The event went as planned and spokesperson delivered the key message as per the brief. The 

video showcasing the benefits of Office 365 and cloud demystified the value proposition, thus 

simplifying the conversation that followed. The potential of Punjab and Chandigarh and thus the 

relevance of cloud was established strongly to the media. There were media queries regarding 

the value proposition of cloud, it’s relevance for SMBs and the efforts by Microsoft to establish 

the same. Sudhir managed the media queries keeping the focus to the day's agenda. The 

customer success story of Betasoft systems further elaborated benefits and potential of cloud in 

a more relatable manner. 

  

We overshot time more than anticipated as the partner delved deeper into details –both of his 

business and technology. 

  



SUCCESS FACTORS AND METRICS 

 

The news was covered in the print (financial, mainline and regional) publications and online 

portal and we secured 18impressions so faron the announcement.  

 

Coverage split:  

 Financial-1  

 Mainline- 1 

 Regional- 11 

 Online- 4 

 Broadcast – 1  

  



Media Attendees:  

 

S.No. Publication/Portal/Channel Journalist  

1.  PTI Charanjit Singh 

2.  Economic Times Vinay Sharma 

3.  Indian Express Kulwinder Singh 

4.  Indian Express Gaurav 

5.  Tricity Reporter Bharat Bhandari 

6.  Dainik Savera Jagmohan Bawa 

7.  Himachal Dastak Rajni Kanwar 

8.  Aaj Samaj Sunil Sharma 

9.  Himachal Dastak Harinder Sharma 

10.  Tricity Reporter Ashok Sharma 

11.  Punjab Kesri K.S. Rana 

12.  Dainik Jagran B.D. Sharma 

13.  Ajit Sonia 

14.  Ajit Kamaljit Singh 

15.  Yugmarg Amar Pal Noorpuri 

16.  Arth Parkash Prince 

17.  Spokesman D.P Rawat 

18.  Spokesman Sukha 

19.  Punjabi Jagran Surinder Shinder 

20.  Punjabi Tribune Hardev Chauhan 

21.  Dainik Savera K.B. Ahuja 

22.  Desh Pyar Rakesh Malkania 

23.  Vir Arjun Sunita Shastri 

24.  Dainik Bhaskar Gulshan Kumar 

25.  Chandi Bhoomi Parveen Kumar 

26.  Fast Way Pooja 

27.  Fast Way Anuj 

28.  Fast Way Pawan 

29.  Amar Ujala Sumit Sheron 

30.  Himachal Dastak Vinod Kumar 

31.  Daily Post Rajeev Kaushal 

32.  Sabhi Samanta Rajiv Ranjan Roy 

 

 

 

 

 

 

 

 



 

 

Coverage Overview: 

 

S.No. Publication/Portal/Channel Headline 

 

  

Financials 

1.  The Hindu Business Line Microsoft eyes SMBs for cloud biz 

Mainlines 

2.  The Pioneer Microsoft highlights is commitment to SMBs 

Regionals 

3.  Dainik Bhaskar Microsoft highlights is commitment to SMBs 

4.  Dainik Jagran Microsoft highlights is commitment to SMBs 

5.  Amar Ujala Microsoft highlights is commitment to SMBs 

6.  Aaj Samaj Microsoft highlights is commitment to SMBs 

7.  Dainik Nyav Setu Microsoft highlights is commitment to SMBs 

8.  Dainik Savera Microsoft highlights is commitment to SMBs 

9.  Himachal Dastak Microsoft highlights is commitment to SMBs 

10.  Punjab Kesari Microsoft highlights is commitment to SMBs 

11.  Punjab Jagran Microsoft highlights is commitment to SMBs 

12.  Spokesman Microsoft highlights is commitment to SMBs 

13.  Vir Arjun Microsoft highlights is commitment to SMBs 

Online 

14.  
The Economic Times 

Microsoft targeting small and medium businesses 

in Punjab, Haryana for cloud services 

15.  
Business Standard 

Microsoft targeting SMBs in Punjab, Haryana for 

cloud services 

16.  
DNA 

Microsoft targeting SMBs in Punjab, Haryana for 

cloud services 

17.  
ETCIO 

Microsoft targeting SMBs in Punjab, Haryana for 

cloud services 

Broadcast 

18.  Siti Channel <Event News> 

http://www.business-standard.com/article/pti-stories/microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services-115091600950_1.html
http://www.business-standard.com/article/pti-stories/microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services-115091600950_1.html
http://www.dnaindia.com/money/report-microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services-2125761
http://www.dnaindia.com/money/report-microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services-2125761
http://cio.economictimes.indiatimes.com/news/cloud-computing/microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services/48994213
http://cio.economictimes.indiatimes.com/news/cloud-computing/microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services/48994213


  

 

 

PRINT COVERAGE 

 

 

Publication: The Hindu Business Line Date: Sept 17, 2015 

Headline: Microsoft eyes SMBs for cloud biz Section/page: 7 
 

 

 

 

  



Publication: The Pioneer Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 2 

 

 

  



Publication: Dainik Bhaskar Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 3 

 

 

  



Publication: Dainik Jagran Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 3 

 

 

 

 

 

 

 

 

  



Publication: Amar Ujala Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 7 

 

 

 

  



Publication: Aaj Samaj Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 5 

 

 

 

  



Publication: Dainik Nyav Setu Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 4 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  



Publication: Dainik Savera Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 3 

 

 

  



Publication: Himachal Dastak Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 11 

 

  



Publication: Punjab Kesari Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 6 

 

 

  



Publication: Punjab Jagran Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 4 

 

 

  



Publication: Spokesman Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 2 

 

 

  



Publication: Vir Arjun Date: Sept 17, 2015 

Headline: Microsoft highlights is 

commitment to SMBs 

Section/page: 4 

 

 

  



 

 

ONLINE COVERAGE 

 

Portal: The Economic Times Date: September 17, 2015 

Headline: Microsoft targeting small and 

medium businesses in Punjab, 

Haryana for cloud services 

Section/page: Online 

 

Tech giant Microsoft India today said it is targeting small and medium businesses (SMBs) in Punjab and 

Haryana by offering them cloud-based solutions at cheaper rates.  

 

"Our solutions are developed to address SMBs needs and Punjab and Haryana have strong pool of 

businesses, which can benefit from cloud solutions Azure, Office 365 and CRM Online. We are working 

closely with our partners to equip them with necessary ammunition to help customers realise the benefits 

of Microsoft cloud and CRM Online. We are working closely with our partners to equip them with 

necessary ammunition to help customers realise the benefits of Microsoft cloud and be more productive.  

"The pay-as-you-go aspect of cloud specially benefits SMBs from a scalability and affordability 

perspective." said Sudhir Nayar, Director - Partner Sales, Microsoft India here today. As the hub of 

manufacturing, agriculture and electrical goods verticals, Punjab and Haryana are home to businesses that 

have immense growth potential to compete at a global scale, he added.  

 

"We will continue to enhance the capacity sand capability of our partners to help them deliver superior 

value to customers in both states", he added. Claiming to provide foolproof data security to its clients, the 

company said it is offering cloud based solutions like Office 365 at Rs 300 per user per month rate to 

SMBs. Public cloud services revenue in India is expected to reach $ 838 million by the end of 2015, an 

increase of almost 33 percent, over 2014 revenue of $ 632 million, according to Gartner.  

 

Gartner has predicted high rates of spending on cloud services in India to continue through 2018 when 

the market is expected to reach $ 1.9 billion.  

Adroit Infoways, a Microsoft Silver certified partner, said it is focusing on strengthening its public cloud 

capability with Microsoft's enterprise-grade to help get businesses in Punjab and Haryana move to the 

cloud. With this, Adroit Infowaysis also aiming to grow by 200 per cent in the next 12 months.  

 

Harpreet Gujral, CEO, Adroit Infoways India, said, "We have seen customers in Punjab realise the value of 

IT not just from a traditional infrastructure perspective, but also from the view point of enhancing 

business. Cloud computing provides a robust IT infrastructure to scale up their business and helps them 

gain competitive advantage. With Microsoft Cloud Solution, we have been able to address the IT needs of 

diverse verticals over the last year and see a tremendous potential in the upcoming year."  

 



The company is also eyeing to offer its solutions to government sector by helping them to provide 

citizen-centric services and data management, said company's Head Business Value Communications, 

Tushar Makkar.  

 

Microsoft targeting small and medium businesses in Punjab, Haryana for cloud services 

  

http://economictimes.indiatimes.com/tech/internet/microsoft-targeting-small-and-medium-businesses-in-punjab-haryana-for-cloud-services/articleshow/48988153.cms


Portal: Business Standard Date: September 17, 2015 

Headline: Microsoft targeting SMBs in 

Punjab, Haryana for cloud services 

Section/page: Online 

 

Tech giant Microsoft India today said it is targeting small and medium businesses (SMBs) 

in Punjab and Haryanaby offering them cloud-based solutions at cheaper rates. "Our solutions are 

developed to address SMBs needs and Punjab and Haryana have strong pool of businesses, which can 

benefit from cloud solutions Azure, Office 365 and CRM Online. We are working closely with our partners 

to equip them with necessary ammunition to help customers realise the benefits of Microsoft cloud and 

be more productive.  

 

"The pay-as-you-go aspect of cloud specially benefits SMBs from a scalability and affordability 

perspective." said Sudhir Nayar, Director - Partner Sales, Microsoft India here today. As the hub of 

manufacturing, agriculture and electrical goods verticals, Punjab and Haryana are home to businesses that 

have immense growth potential to compete at a global scale, he added.  

 

"We will continue to enhance the capacity sand capability of our partners to help them deliver superior 

value to customers in both states", he added. Claiming to provide foolproof data security to its clients, the 

company said it is offering cloud based solutions like Office 365 at Rs 300 per user per month rate to 

SMBs.  

 

Public cloud services revenue in India is expected to reach USD 838 million by the end of 2015, an 

increase of almost 33 percent, over 2014 revenue of USD 632 million, according to Gartner. Gartner has 

predicted high rates of spending on cloud services in India to continue through 2018 when the market is 

expected to reach USD 1.9 billion.  

 

Adroit Infoways, a Microsoft Silver certified partner, said it is focusing on strengthening its public cloud 

capability with Microsoft's enterprise-grade to help get businesses in Punjab and Haryana move to the 

cloud. With this, Adroit Infowaysis also aiming to grow by 200 per cent in the next 12 months.  

 

Harpreet Gujral, CEO, Adroit Infoways India, said, "We have seen customers in Punjab realise the value of 

IT not just from a traditional infrastructure perspective, but also from the view point of enhancing 

business. Cloud computing provides a robust IT infrastructure to scale up their business and helps them 

gain competitive advantage. With Microsoft Cloud Solution, we have been able to address the IT needs of 

diverse verticals over the last year and see a tremendous potential in the upcoming year."  

 

The company is also eyeing to offer its solutions to government sector by helping them to provide 

citizen-centric services and data management, said company's Head Business Value Communications, 

Tushar Makkar. 

Microsoft targeting SMBs in Punjab, Haryana for cloud services 

http://www.business-standard.com/search?type=news&q=India
http://www.business-standard.com/search?type=news&q=Punjab
http://www.business-standard.com/search?type=news&q=Haryana
http://www.business-standard.com/article/pti-stories/microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services-115091600950_1.html


  



Portal: DNA Date: September 17, 2015 

Headline: Microsoft targeting SMBs in 

Punjab, Haryana for cloud services 

Section/page: Online 

Tech giant Microsoft India on Wednesday said it is targeting small and medium businesses (SMBs) 

in Punjab andHaryana by offering them cloud-based solutions at cheaper rates."Our solutions are 

developed to address SMBs needs and Punjab and Haryana have strong pool of businesses, which can 

benefit from cloud solutions Azure, Office 365 and CRM Online. 

We are working closely with our partners to equip them with necessary ammunition to help customers 

realise the benefits of Microsoft cloud and be more productive."The pay-as-you-go aspect of cloud 

specially benefits SMBs from a scalability and affordability perspective." said Sudhir Nayar, Director - 

Partner Sales, Microsoft India here on Wednesday. 

As the hub of manufacturing, agriculture and electrical goods verticals, Punjab and Haryana are home to 

businesses that have immense growth potential to compete at a global scale, he added. 

"We will continue to enhance the capacity sand capability of our partners to help them deliver superior 

value to customers in both states", he added. 

Claiming to provide foolproof data security to its clients, the company said it is offering cloud based 

solutions like Office 365 at Rs 300 per user per month rate to SMBs. 

Public cloud services revenue in India is expected to reach $838 million by the end of 2015, an increase of 

almost 33%, over 2014 revenue of $632 million, according to Gartner. 

Gartner has predicted high rates of spending on cloud services in India to continue through 2018 when 

the market is expected to reach $1.9 billion. 

Adroit Infoways, a Microsoft Silver certified partner, said it is focusing on strengthening its public cloud 

capability with Microsoft's enterprise-grade to help get businesses in Punjab and Haryana move to the 

cloud. 

With this, Adroit Infowaysis also aiming to grow by 200% in the next 12 months. 

http://www.dnaindia.com/topic/microsoft
http://www.dnaindia.com/topic/punjab
http://www.dnaindia.com/topic/haryana


Harpreet Gujral, CEO, Adroit Infoways India, said, "We have seen customers in Punjab realise the value of 

IT not just from a traditional infrastructure perspective, but also from the view point of enhancing 

business. Cloud computing provides a robust IT infrastructure to scale up their business and helps them 

gain competitive advantage. With Microsoft Cloud Solution, we have been able to address the IT needs of 

diverse verticals over the last year and see a tremendous potential in the upcoming year." 

The company is also eyeing to offer its solutions to government sector by helping them to provide 

citizen-centric services and data management, said company's Head Business Value Communications, 

Tushar Makkar.  

Microsoft targeting SMBs in Punjab, Haryana for cloud services 

  

http://www.dnaindia.com/money/report-microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services-2125761


Portal: ET CIO Date: September 17, 2015 

Headline: Microsoft targeting SMBs in 

Punjab, Haryana for cloud services 

Section/page: Online 

 

Tech giant Microsoft India today said it is targeting small and medium businesses (SMBs) in Punjab and 

Haryana by offering them cloud-based solutions at cheaper rates.  

 

"Our solutions are developed to address SMBs needs and Punjab and Haryana have strong pool of 

businesses, which can benefit from cloud solutions Azure, Office 365 and CRM Online. We are working 

closely with our partners to equip them with necessary ammunition to help customers realise the benefits 

of Microsoft cloud and CRM Online. We are working closely with our partners to equip them with 

necessary ammunition to help customers realise the benefits of Microsoft cloud and be more productive.  

"The pay-as-you-go aspect of cloud specially benefits SMBs from a scalability and affordability 

perspective." said Sudhir Nayar, Director - Partner Sales, Microsoft India here today. As the hub of 

manufacturing, agriculture and electrical goods verticals, Punjab and Haryana are home to businesses that 

have immense growth potential to compete at a global scale, he added.  

 

"We will continue to enhance the capacity sand capability of our partners to help them deliver superior 

value to customers in both states", he added. Claiming to provide foolproof data security to its clients, the 

company said it is offering cloud based solutions like Office 365 at Rs 300 per user per month rate to 

SMBs. Public cloud services revenue in India is expected to reach $ 838 million by the end of 2015, an 

increase of almost 33 percent, over 2014 revenue of $ 632 million, according to Gartner.  

 

Gartner has predicted high rates of spending on cloud services in India to continue through 2018 when 

the market is expected to reach $ 1.9 billion.  

Adroit Infoways, a Microsoft Silver certified partner, said it is focusing on strengthening its public cloud 

capability with Microsoft's enterprise-grade to help get businesses in Punjab and Haryana move to the 

cloud. With this, Adroit Infowaysis also aiming to grow by 200 per cent in the next 12 months.  

 

Harpreet Gujral, CEO, Adroit Infoways India, said, "We have seen customers in Punjab realise the value of 

IT not just from a traditional infrastructure perspective, but also from the view point of enhancing 

business. Cloud computing provides a robust IT infrastructure to scale up their business and helps them 

gain competitive advantage. With Microsoft Cloud Solution, we have been able to address the IT needs of 

diverse verticals over the last year and see a tremendous potential in the upcoming year."  

 

The company is also eyeing to offer its solutions to government sector by helping them to provide 

citizen-centric services and data management, said company's Head Business Value Communications, 

Tushar Makkar.  

Microsoft targeting SMBs in Punjab, Haryana for cloud services 

 

http://cio.economictimes.indiatimes.com/news/cloud-computing/microsoft-targeting-smbs-in-punjab-haryana-for-cloud-services/48994213

